
 
 
 

 ensures   
 of even . Thanks to consistent user  

guidance, a fast,  is possible, thus considerably reducing the  
.

SAP CCM  through a  
 (Customizing). Each billing scenario is supported by automated 

bundling, splitting and various types of billing. As a result, bonus agreements are also 
optimally integrated into the order-to-cash/pay process. 

SAP CCM reduces the error rate and  of bonus  
conditions in , as well as earnings. In S/4HANA it becomes the 
new standard tool for  with SAP.

 
has developed a  for the  and  of  
SAP Condition Contract Management:

» Fit/gap analysis

Requirements gathering in the form of an 
analysis workshop
Function comparisons of the existing 
solutions and SAP CCM
Basics of the S/4HANA conversion

» Concept

Development of a solution concept  
including cost estimate and offer

» Implementation

 Prototyping 
 Implementation
 Testing
 Go-Live support

Negotiation with  
suppliers or customers

Creation of  
condition contract

Sales target:  
from x Euro y % Bonus

At the time of the purchase 
order or goods receipt or 
invoice

Sales update

Post transaction:  
» Turnover comparison 
» Accounting 
» Credit note

+ Reduction of manual activities 
+ Easier, intuitive user interface/handling 
+ Minimization of the error rate 
+  

maintenance 
+ Release process possible 
+ Automated billing 
+ Contract extension possible 
+ Flexible evaluations – clear  

presentations 

+ Efficient processing  
(about 30 % time saving) 

+ Reporting at the push of a button 
+ Increase in margins through higher 

bonus volume 
+ Real-time data with SAP HANA  

technology

 ADVANTAGES OPPORTUNITIES

SAP Condition Contract Management automatically 
generates more revenue with less effort.

Contact:
retailsolutions AG (UK) Ltd.
Tel: +44 192 394 00 82
contact@retailsolutions.uk | www.retailsolutions.uk

A competent business partner acts with foresight.

With , we support our customers in  their SAP solutions. Our portfolio includes  
solutions along the entire value chain. Of particular importance to us is our offering of sustainable and  
solutions. Through constant investment in innovative topics, technologies and people, the focus of our work is consistently 
geared towards the future. In other words: As an important business partner, we act with foresight. 

 use our industry know-how as a contributor to their business success. They appreciate retailsolutions’ 
, target-oriented and therefore . Our customers include Migros, Coop, Spar, Rewe,  

Transgourmet, Valora, Axfood, Gebr. Heinemann, ...

©
 S

hu
tte

rs
to

ck



 
 
 

 ensures   
 of even . Thanks to consistent user  

guidance, a fast,  is possible, thus considerably reducing the  
.

SAP CCM  through a  
 (Customizing). Each billing scenario is supported by automated 

bundling, splitting and various types of billing. As a result, bonus agreements are also 
optimally integrated into the order-to-cash/pay process. 

SAP CCM reduces the error rate and  of bonus  
conditions in , as well as earnings. In S/4HANA it becomes the 
new standard tool for  with SAP.

 
has developed a  for the  and  of  
SAP Condition Contract Management:

» Fit/gap analysis

Requirements gathering in the form of an 
analysis workshop
Function comparisons of the existing 
solutions and SAP CCM
Basics of the S/4HANA conversion

» Concept

Development of a solution concept  
including cost estimate and offer

» Implementation

 Prototyping 
 Implementation
 Testing
 Go-Live support

Negotiation with  
suppliers or customers

Creation of  
condition contract

Sales target:  
from x Euro y % Bonus

At the time of the purchase 
order or goods receipt or 
invoice

Sales update

Post transaction:  
» Turnover comparison 
» Accounting 
» Credit note

+ Reduction of manual activities 
+ Easier, intuitive user interface/handling 
+ Minimization of the error rate 
+  

maintenance 
+ Release process possible 
+ Automated billing 
+ Contract extension possible 
+ Flexible evaluations – clear  

presentations 

+ Efficient processing  
(about 30 % time saving) 

+ Reporting at the push of a button 
+ Increase in margins through higher 

bonus volume 
+ Real-time data with SAP HANA  

technology

 ADVANTAGES OPPORTUNITIES

SAP Condition Contract Management automatically 
generates more revenue with less effort.



Contact:
retailsolutions AG (UK) Ltd.
Tel: +44 192 394 00 82
contact@retailsolutions.uk | www.retailsolutions.uk

A competent business partner acts with foresight.

With , we support our customers in  their SAP solutions. Our portfolio includes  
solutions along the entire value chain. Of particular importance to us is our offering of sustainable and  
solutions. Through constant investment in innovative topics, technologies and people, the focus of our work is consistently 
geared towards the future. In other words: As an important business partner, we act with foresight. 

 use our industry know-how as a contributor to their business success. They appreciate retailsolutions’ 
, target-oriented and therefore . Our customers include Migros, Coop, Spar, Rewe,  

Transgourmet, Valora, Axfood, Gebr. Heinemann, ...

©
 S

hutterstock


